


When prospective clients approach the highly 
respected Davis Law Group in Seattle, they are 
treated to a � rst-rate, contingency-based law 

� rm that is meticulously tailored to their individual needs. 
“We are very focused on the client experience,” said the � rm’s 

founder and principal attorney, Chris Davis. � e initial step taken 
by the � rm when meeting a new prospective client is simple: they 
listen. � e client is given the � oor upon that � rst introduction to 
the Davis Law Group.  

“I train my sta�  to listen very carefully in that � rst meeting,” 
says Davis. He said that although clients may have very similar 
types of cases, they still may have very di� erent individual needs.  

Davis has nearly 20 years of running a successful personal 
injury practice.  He personally decides and sets the legal strategy 
for every case accepted by the � rm. 

“It’s not just about getting a great settlement or verdict,” said 
Davis. “Many times there are equally if not more important needs 
for that client, like getting medical bills paid, getting proper 
medical treatment, or the client may simply need someone to 
care of the day-to-day frustrations, heartache, and su� ering they 
have to face while recovering from their injuries.”  

� is boutique Seattle � rm, which is devoted to injury cases 
such as car collisions, motorcycle accidents, wrongful death 
and medical malpractice cases, has been recognized locally 
and nationally as one of the country’s most innovative personal 
injury law � rms.  

Davis’ wife, Mischelle, manages o�  ce operations and client 
relations.  

Davis has been recognized by his peers as one of Washington 
State’s Top 100 Trial Lawyers.  He has been named a Super Lawyer, 
Rising Star, and has been listed in ‘Who’s Who in Personal Injury 
Law’ in consecutive years beginning in 2006.  

Davis is the author of several books on personal injury law. He 
is viewed as an expert commentator by local and national media 

and is frequently asked to o� er his legal opinions about current 
news and events.  

Both Davis and the � rm’s associate attorney, Craig 

Colburn, are recognized as accomplished personal injury 
lawyers who go to bat for their clients; whether it means 
trying the case in court or pulling an all-night mediation 
session to get a client’s case settled for fair compensation.

Inspired by Misfortune
“I was originally attracted to environmental law and I intended 

to go into the business community and work at a large law � rm,” 
said Davis. 

But then Davis had his � rst brush with personal injury law the 
way most of us do.  He was injured in a car accident. 

“I had to go through the claims process,” he said. “I saw how 
intimidating, scary and frustrating it is to deal with a large 
insurance company that treats you like a number.” 

Davis, who has always been a strong proponent of victims’ 
rights, said he naturally � nds himself gravitating to the cause of 
underdog.  

“When I realized how out-gunned people are when � ghting 
for their rights against insurance companies, corporations 
or governmental entities, I knew that I wanted to become a 
plainti� ’s personal injury attorney and help level the playing 
� eld,” said Davis.  

� e Seattle native obtained his BA in Business Administration 
with a concentration in Finance from the University of 
Washington graduating with honors in 1989. Davis attended 
the University of Oregon, School of Law the following year and 
obtained his JD in 1993. 

While in school, he worked for the U.S. Attorney’s o�  ce in the 
Department of Justice. It was then that he discovered he had a 
knack for trial work.

“I was able to go to court o� en and argue federal cases,” Davis 
said. “I found that I enjoyed trial work and the challenge of 
thinking on your feet.” 

He returned to Seattle a� er graduation to work as the Deputy 
Prosecuting Attorney for King County where he prosecuted 
criminal cases involving drunk driving, the� , assault, and 
domestic violence. 
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“I found the cases to be very interesting,” he said. “� ey allowed me to develop and use my courtroom 
skills and also o� ered the opportunity to represent individual people rather than corporations.”

A� er an intensive year in which he tried more than 50 cases, Davis decided to put his business 
background to work. He le�  the prosecutor’s o�  ce to start his own � rm. 

“I rented o�  ce space from another attorney in 1994,” he said. “Around 1996 I got my own o�  ce and 
started to focus heavily on personal injury, dog bites, construction accidents, slip and falls, and insurance 

claims.”
As his practice matured, Davis was able to 

narrow his � rm’s focus. Davis said frequent 
trials and consistent positive results earned 
him a reputation that brought with it bigger 
and better cases. 

“Personal injury attorney fees are 
contingent,” he said. “So you can work on a 
case for three or four years and not get paid 
unless and until you win.”  

Davis says the � nancial pressure can 
be enormous, and that’s why he says it’s 
particularly important for accident victims 
to hire a personal injury attorney who is 
� nancially successful. 

“O� en times the costs of a complex 
personal injury case can surpass six-
� gures,” says Davis.  “� at’s why the client 
should � nd a � nancially stable attorney.  A 
lawyer who is struggling � nancially is liable 
to skimp on costs, cut corners, or attempt 
to settle the case quickly to earn a fast fee 

without putting much e� ort into the case.”
� e � rm only accepts cases on behalf of victims, or those harmed in some way.  Most, if not all of their 

cases are accepted on contingency.  Davis says the contingency fee is important because it “allows people 
of limited means to hire the best legal representation possible.”

Davis doesn’t regret his chosen law career path.  
“I could’ve worked at a bigger � rm and had business clients,” he said. “But at my own � rm, I choose to 

represent individual people.  I choose who I want to work with, and I de� nitely wanted that freedom.”

Husband & Wife Team
“How we treat and serve our client is a big part of what we try to do,” Davis said. “We try to go the extra 

mile in every case. � is is o� en why we get superior results compared to many of our competitors.”
For her part, Mischelle Weedman-Davis said she considers client communication to be at the forefront 

of her expertise and capabilities at the � rm. 
“Chris practices law and focuses on successful outcomes for our clients,” she said. “I manage the o�  ce, 

client experience, public relations and the community service work we do.” 
Weedman-Davis said her passion for clarity and client welfare is at least partly derived from her own 

past experiences with seeking legal counsel and the confusion that she experienced in her own case. 
Before she met Chris, she was in a car accident in 1995 and had to hire an attorney.  



“I was confused the whole time,” she said. 
She believes that most people don’t realize how adversarial the process is, and that insurance companies 

aggressively deny and defend legitimate claims in an e� ort to increase corporate pro� ts.
“I probably understand the insurance claims process better than most people because my father worked 

in the insurance industry when I was growing up,” she said. “Yet, I still got confused by the complex 
systems and some of the legal jargon.”

When she and Davis were married in 2001, Weedman-Davis said she was shocked to learn more about 
how insurance companies operate, and how hard they � ght against paying injured people what they truly 
deserve. 

“I thought, if I don’t understand this, then the average person o�  street won’t understand this,” she said. 
� e client relations a� cionado le�  a 15-year career in high-tech communications working for consumer-

focused companies such as Microso�  to help her husband.  When she and her husband decided to join 
forces and work together in 2007, she knew she wanted to make the entire process easier for clients to 
understand. 

Weedman-Davis set out to do everything she could to simplify the process for the � rm’s clients. She 
said she took many of her customer service cues from the business world and converted them to work in 
a law o�  ce setting.  She’s satis� ed that her e� orts have resulted in a kinder, gentler and easier to manage 
client experience.

“� is is not your grandfather’s traditional and stu� y law o�  ce experience,” she said. “I know that the 
knowledgeable client is the happier client. � ey are more satis� ed, easier to communicate with and are 
much more likely to have a successful outcome. We prove this time and time again by giving our clients 
information so they are completely informed of the process every step of the way.” 

A guiding philosophy for Weedman-Davis is the belief that a quality client experience is a critical part 
of getting results. Whether it is the admins, legal assistants, paralegals or the lawyers, everyone at the 
� rm feels it is their job to provide a legal service that is personal and professional. She feels this type of 
attention and care allows their client to focus on what’s important, such as recovering from their injuries, 
taking time for themselves, and rebuilding their lives piece-by-piece. 



“Every client gets my cell phone number and if at any time they feel that someone is not talking to them in such a way that they can 
understand what’s going on, they can call me,” she said. “I’ll � gure out the best way to explain it to them.”

Litany of Legal Literature
Davis has authored several consumer-oriented law books over the years.   Whenever anyone comes in with any questions regarding 

the � eld of law or personal injury, Davis has a book for them.
Part of his � rm’s mission has been to give clients, (or anyone seeking legal counsel,) a crash course in personal injury law, or the 

law as it pertains to their case. He’s penned nine di� erent books, spelling out the letter of the law and the best ways to proceed, when 
involved with an injury case. 

“Over the years and I found out just how misinformed the public is about their legal rights as an accident victim and what lawyers 
can do to protect them.” Davis said. “� ere are lots of myths and misconceptions out there.”

� e literary minded lawyer said the passion for putting his legal thoughts into a 
bound book originally came from a desire to give non-lawyers an advantage.

� e Davises provide copies of the books for free as part of the initial 
meeting with prospective clients, and per request. 

“� e books are one example of our overall philosophy, which is 
to educate our clients and the public when they � nd themselves 
in insurance claims process and in legal process,” said Weedman-
Davis.

Public Stewards
It’s almost di�  cult to believe the Davises have time for any work at 

all when one considers their litany of community involvement.
“My husband and I are thankful that owning and managing our 

own business gives us the � exibility and resources to give back to 
our community,” Weedman-Davis said. � e two have said they are “not 

content to simply write checks to good causes,” and leave it at that. 
� e two use their business leadership skills to directly promote solutions for 

the causes that are important to them: 

Holiday Giving To Homeless Children in Seattle
A� er watching a 60 Minutes segment regarding millions of homeless 
children in the US living on the street, in cars, or shelters the 

Davises were inspired to do something to help the cause. During 
the holiday season the � rm teams up with “Project Night-Night” 
to assemble and hand deliver gi�  packages for homeless children 
in the Seattle area.

Davis Law Group Scholar Athlete Program
In 2009 the Davises started the Davis Law Group Scholar 

Athlete Program to recognize outstanding high school senior-
class student athletes who perform both on the � eld and in 

20  |   Attorney at Law Magazine® July 2012



the classroom. 
Every week of the school year, a high school senior in the 

greater Seattle area is chosen as the “DLG Scholar Athlete of 
the Week” to acknowledge their commitment. At the end of the 
school year the � rm sponsors a banquet for the winners and 
their families, where one male and one female are chosen as “� e 
Davis Law Group Scholar Athlete of the Year.” 

� e winners receive a scholarship and a beautiful glass trophy 
commemorating their achievement.

Davis Law Group School Supplies Gift Program
Both Chris and Mischelle’s mothers were public school 

teachers. When they heard the shocking statistic that school 
teachers spend an average of $356 of their own money on 
classroom supplies they knew that they had to help. � ey wanted 
to � nd a way to recognize teachers for their commitment and 
help relieve some of their � nancial burden. � ey created the 
Davis Law Group School Supplies Gi�  Program to help teachers 
in Washington State schools get the supplies that they need.

“Both my wife and I went to public school, and both of our 
moms were public school teachers,” Davis said. “We’re sensitive 
of and appreciate of the commitment it takes to be a teacher 
when money not really there.” 

Personal Time
� e Davises enjoy taking their children to UW Huskies, Seattle 

Mariners and Seahawks games.  Both children participate in 
team sports and most weekends you’ll � nd them at soccer or little 
league baseball games.  And depending on the time of year, the 
Davis family loves either boating or snow skiing. 

In her spare time Mischelle is an active volunteer for Mothers 
Against Drunk Driving (MADD) as is the co-chair for the annual 
‘Walk Like MADD’ fundraising event.  

 
Today

� e � rm has established a comprehensive online presence 
for anyone embroiled in their own personal injury case. � eir 
primary website (http://dlglaw� rm.com/) o� ers introductions 
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and basic information and some insight as to the culture of 
the � rm, while http://www.injurytriallawyer.com/ is an easily 
navigable, media-rich, personal injury law resource. 

“How we treat and serve our client is a big part of what we 
try to do,” Davis said. “We try to go the extra mile.”

One shining example of this truism is spelled out in a 
term of service the Davises call the “� e Davis Law Group 
Advantage.” � is includes a stated client bill of rights, code 
of ethics, con� dentiality agreement, and their no-win, no-fee 
guarantee. � e Davis Law Group is proud of the fact that they 
o� er their legal services on a contingent fee basis, and view it
as just part and parcel of their proven commitment to sincere 
and utter complete client advocacy. 

Davis said that although it is a lot of work, he thinks law is 
a great profession for young people.

His only complaint is that many lawyers don’t devote 
enough time to things they could be doing to help the 
profession and help give the profession a better image than 
it has. He said this desire to cast lawyers in a more positive 
light was a driving force behind the � rm’s generous arsenal of 
charity work.

“It’s a great profession but if you want to be truly successful, 
give back in other ways,” he said. “� e law allows you to do 
that. It’s great pulpit.”

At a Glance
Christopher M. Davis, Founder 
Davis Law Group, P.S.
2101 Fourth Avenue, Suite 1030  
Seattle, Washington 98121 http://
www.injurytriallawyer.com 
866-595-3565
206-727-4000
Chris@injurytriallawyer.com

Areas of Practice
• Personal injury
• Car and truck accidents
• Wrongful death
• Medical malpractice

Education
• 1989 Bachelor of Arts Degree, School of Business Administration,

Finance Concentration (with Honors), University of Washington
• 1993 Law Degree, University of Oregon School of Law

Admitted to Practice
• Washington State Bar Association, 1993
• Supreme Court for the State of Washington, 1993
• United States District Court for the Western District of Washington,

2000

Professional Memberships
• Board of Governors, Washington State Trial Lawyers Assoc., 2007-08.
• Washington State Bar Association

• King County Bar Association
• East King County Bar Association
• Washington State Trial Lawyers Association (WSTLA)
• American Trial Lawyers Association
• WSTLA EAGLE Member 
• American Association of Justice (AAJ, formerly ATLA) 

• Washington Association of Criminal Defense Lawyers, Member
1994-1996.

• ATLA Brain Injury Litigation Groupr
• Brain Injury Association of Washington
• North American Brain Injury Society
• American Bar Association

Community Activities
• Washington State Mothers Against Drunk Driving, ‘Walk Like MADD’ 
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• Davis Law Group School Supplies Gift Program
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